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Our exclusive platform generates customized listings complete with powerful
professional photos, interior/exterior video tours, aerial tours, comprehensive
virtual tours and market analytics.

With Homes of Distinction, you will profit from our vast network of local, regional
national and international contacts.

Developed by top producers from the New Jersey luxury real estate market, this
unique marketing system is designed to help elite luxury home owners
differentiate themselves from the competition. With a comprehensive platform,
they'll have the tools necessary to succeed in a crowded market.

what is

homesofdistinction.com?



Lawrence Vecchio is a Serial Entrepreneur and Founder of Homesin.com. A digital
media marketing company for real estate. Lawrence is known to be a maverick
leader and an innovative marketing strategist who is unafraid to lead companies in
new directions.

Larry is an NJ Licensed Real Estate Broker, a NJ Licensed Mortgage Banker, a
Florida Licensed Mortgage Banker, a NJ Licensed Life & Health Insurer, a NJ
Licensed Appraiser and Notary Public.

He is a frequent speaker at real estate conferences and a consultant on web-
based real estate initiatives. Lawrence Vecchio is considered the foremost expert
on internet marketing for real estate and selling across generations and is one of
the most sought after real estate speakers.Larry's reputation as a futurist and
business strategist for the real estate industry stems from his instinctive ability to
spot upcoming marketing and technology trends along with his ability to
communicate those trends effectively to his audience.

Lawrence story is one of leadership, truth, and perseverance; education through
experience, imperfect action, and failure living and growing with serious intention.
All these have helped him lead Entrepreneurs and Business Owners to their
dreams, through the pioneering marketing strategies his Company is known for,
has serviced and continues to service companies in the US and internationally.
Lawrence has been described as irreverent, artful, & dramatic with a strong
entrepreneurial spirit. He constantly strives for results for his clients’.

about your agent

LARRY VECCHIO
REALTOR®

732.241.1090

njhomes11@gmail.com



redefining service in real estate

Selling a home in today’s market can be challenging - the VRI
Homes Team understands that. While the market can be

challenging, hundreds of homes are sold each week. What’s the
difference between selling your home or failing to do so? The

Details! Whether it’s our proven sales approach, effective
marketing campaigns, or utilizing our extensive network, at VRI

Homes no detail is overlooked. We pride ourselves in the use of
technology and innovation to maximize the exposure of your

home. We created this guide to help educate you as a Seller, and
empower you to make the right decision when selecting the best

agent to market and sell your home. When we say we are
“redefining service in real estate,” we mean it! Our clients come
first. We will educate you on what needs to be done to have a

successful sale of your home. There are many components to a
successful real estate transaction; you can count on us to be

there every step of the process and make sure no detail is
overlooked. With a proven track record, the right skill set, and

years of experience, the VRI Homes Team has the right tools to
successfully sell your home. If you’re serious about selling your

home, we’re serious about getting the job done! 
 
 
 

“VRI Guarantee” 



Listing BENEFITS

LUXURY YARD SIGN AND POST
24/7 INFORMATION SIGN RIDER WITH QR CODE!
DISTINCTIVE BROCHURES PROFESSIONALLY PRINTED
CUSTOM WEBSITE SPECIFIC TO THE PROPERTY
PAY-PER-CLICK CAMPAIGN

FACEBOOK
GOOGLE
BING
YAHOO

PREMIER EXPOSURE ON
ZILLOW
REALTOR.COM
TRULIA.COM
HOMES.COM

VIDEO TOUR MARKETING
JUST LISTED MAILING
JUST LISTED MEGA OPEN HOUSE
PREVIEW EMAIL BLAST TO TOP 300 AGENTS
EMAIL BLAST TO OUR EXTENSIVE DATABASE
LOCAL BROKERAGE NETWORK
NATIONAL & INTERNATIONAL BROKERAGE NETWORK
STAGING OR VIRTUAL STAGING FOR TOP DOLLAR
HOME WARRANTY COVERAGE DURING LISTING PERIOD
BROKER TOURS



LUXURY
DIGITAL
EXPOSURE



Power of FACEBOOK

Unlike other brokerages, VRI has an IN HOUSE marketing and facebook campaign expert
at your service.

The Facebook ad platform provides some of the most cost effective and precise
demographic and behavioral targeting out of any marketing platform whether its
traditional or digital (which is why the company has a market capitalization of $200
billion). Since many agents do not leverage Facebook’s fantastic ad platform, listing your
home with homesofdistinction.com will give you a competitive advantage over the
competition, which is still stuck implementing old-school traditional marketing
strategies. The Facebook ad platform offers a rich, diverse, and deep level of targeting
options. Two of  the broad areas include Interests, and Behaviors, which then can be
further segmented geographically (among many other segmentation variables). But let’s
see how this targeting works, how laser focused you can get with your Facebook
marketing, and how it can benefit real estate lead generation. 



"PAY-PER-CLICK"

Active Searchers are Better Leads
Instant Lead Generation
You Don't Have to Share...AKA all eyes on your property

While it can be a very productive form of advertising, the process of setting up a new PPC
campaign can be a bit complex.

The term PPC most commonly refers to the ads that show up at the top of search engine
results. These are also known as search ads. To show up in search ads, you bid to show up
for a variety of keyword phrases. For example, you could advertise to all users searching
"New York Real Estate" or "New York Homes For Sale."

Here is why our experts run PPC ads for your property:

Power of INSTAGRAM
Over an eighth of the 7.7 billion people on the planet use Instagram, so why not be where
the people are?

Not only is Instagram one of the most used social platforms in the world, but it is also still
a relatively untapped market for real estate marketers. According to
FitSmallBusiness.com, only 14% of realtors are on Instagram. At the same time, 83% of all
home buyers reported wanting pictures of properties online. So not only is your audience
likely on Instagram, but these prospective homebuyers also want to see pictures of your
listings.

Personally, VRI is one of the most elite companies on the east coast when it comes to
optimizing Instagram as a platform. VRI has the algorithm down to a science, and has
managed to accumulate thousands of engaged local residents ready to view your
property.

https://blog.hootsuite.com/instagram-statistics/
https://fitsmallbusiness.com/instagram-for-real-estate/
https://www.realestateexpress.com/career-hub/grow-your-real-estate-career/follow-these-17-best-instagram-accounts-for-real-estate/


Power of VIDEO

At the top of the funnel, it can generate valuable page views. Links to pages with
embedded video get 157% more organic search results than ones without it.
Near the middle and bottom of the funnel, a compelling video can be the last nudge
buyers need to make a call or send an email to a real estate agent or the property
owner.
Sharply produced video can also persuade sellers to work with an agent, confident
that their property will be shown in the best possible light.
Overall, property listings with video generate more than four times more leads.

How do VRI agents get people to look at their property listings? Video marketing is one of
the effective ways, since it works at all parts of the sales funnel:

Yes, we use drones!

https://www.warholandwest.com/real-estate-agent-video-tools-2018/
https://animoto.com/business/real-estate-videos


Let the Journey Begin
Your Next Chapter

HOMESOFDISTINCTION.COM
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pre-listing
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njhomes11@gmail.com

Market Survey
I preview the competing listings to see how your home compares. I
may call the agents of the sold listings I am using as comparables to
see if there were any special circumstances surrounding their sale that
I should know about, such as a divorce situation, structural problems,
etc.

Professional CMA
My market analysis is, in a word, thorough. I will show you the current
competition and the recent sales and calculate the estimated
proceeds you should receive at closing. I base my pricing
recommendations both on closed sales and the current competition.

I take it one step further by reaching out to other agents in your area to
gather information on homes that aren't quite sold yet, but currently
waiting to close. This will give us a heads up on the estimated market
value of homes similar to yours, giving us a competitive edge when it
comes to pricing.



pre-listing

Walk Through
I will go through your home with you to identify items that should be
repaired or improved prior to market. I am an expert in this area - I
know what the market considers important (and what really doesn’t
matter) and I can help you get the repairs done quite reasonably and
painlessly. When you hire me to sell your home, you will have access to
my preferred home improvement contractors.

Pricing Strategy
After surveying your local market, performing a CMA on your home,
and taking into account my observations after the walkthrough, I will
provide you with my well informed opinion on the price at which we
should list your home.

Keep in mind, this number is not necessarily what you will sell at. I like
to think of this number as an "opening bid" to buyers, creating
excitement around your property. The way in which we price your
home will be a main factor on how we attract a crowd of buyers,
putting more control into your hands if we receive multiple offers!

732.241.1090

njhomes11@gmail.com



pre-listing

Professional Photography
The average buyer spends less than a minute looking at listings online
before deciding whether to see a home in person. With such a tight
time frame, it’s imperative that your home be represented at its best
through great photos.

732.241.1090

njhomes11@gmail.com



listing

What is the MLS?
I will place your home on the Multiple Listing Service. 

This means that your home, with all it's details, will be advertised to
agents across the nation who are representing ready buyers.

The MLS also funnels your home to other websites, such as realtor.com.

It has all the information about the listing that was provided from the
seller — price, bedrooms, bathrooms, square footage, if there’s been
any updates to the property, how many days the property has been on
the market, if there’s an HOA. Basically it’s a snapshot of a particular
property.

732.241.1090

njhomes11@gmail.com



listing

Hosting an open house is a great way to not only market your home,
but receive feedback from prospective buyers on what could possibly
make your home sell faster.

I will prepare property description sheets, and graciously host your
open house; collecting a list of buyers and providing follow up.

Open House

732.241.1090

njhomes11@gmail.com



what I expect from you

What do good sellers do?

KEEP THE PROPERTY CLEANING AND MAINTAINED TO BE "SHOW READY" ON

SHORT NOTICE DURING THE LISTING AND SALE PROCESS

MAKE THE HOME EASILY ACCESSIBLE BY ALLOW A LOCK BOX AND KEY

THE PETS ARE EITHER CAGED PROPERLY OR REMOVED FROM THE

PROPERTY DURING THE OPEN HOUSE OR SHOWING PERIOD

NOTIFY ME IN CASE THERE IS A CHANGE IN STATUS OF LISTING PROPERTY

I.E LAW SUIT, SETTLEMENT, REFINANCING, ZONING CHANGE, ETC.

HAVE ALL DOCUMENTS READY (LOAN STATEMENTS, UTILITY BILLS, REPAIR

BILLS, ETC.)

NO ATTEMPT TO NEGOTIATE UNTIL REQUESTED SPECIFICALLY BY ME

NO ATTEMPT TO TALK TO BUYER UNLESS I AM PRESENT. OTHERWISE THIS

MIGHT GIVE AMMUNITION TO BUYERS DURING THE NEGOTIATION PROCESS.

732.241.1090

njhomes11@gmail.com



factors that affect

"home value"

732.241.1090
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Staging & Presentation
Staging uses design and conceptualization techniques. The objective is to
have  potential buyers walk in and envision the property as their home.
They can see  themselves living and entertaining there. It’s all about
creating a space that makes buyers connect emotionally to it. They  should
feel as if they were the owner, not a guest. As a seller, In order to do  this
effectively, you need to make your house as impersonal and attractive as
possible to stimulate the buyer’s visual acuity.

Location
Your home value is based on what willing buyers in the market will
pay for your home, but every buyer is different. For example, one family
might weigh location factors like schools and jobs over the size and
condition of the home.

factors that affect

"home value"

732.241.1090
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Usable Space
The value of a home is roughly estimated in price per square foot — the
sales price divided by the square footage of the home. In addition to square
footage, a home’s usable space matters when determining its value.
Garages, attics, and unfinished basements are generally not counted in
usable square footage.

Age & Condition
Typically, homes that are newer appraise at a higher value. The fact
that critical parts of the house, like plumbing, electrical, the roof, and
appliances are newer and therefore less likely to break down, can
generate savings for a buyer. 

Many buyers will pay top-dollar for a move-in-ready home. This is why
most buyers require an inspection contingency in their contract — they
want to negotiate repairs to avoid any major expenses following the
sale.

factors that affect

"home value"

732.241.1090
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Upgrades & Updates
Updates and upgrades can add value to your home, especially in older
homes that may have outdated features. However, not all home
improvement projects are created equally. The impact of a project or
upgrade varies based on the market you’re in, and you’re existing home
value.

factors that affect

"home value"

732.241.1090

njhomes11@gmail.com



what I bring to the table

Online Exposure &
Social Media
My brokerage has extensive connections and elite marketing
strategies to place your home in front of thousands of potential buyers
that would be interested in your home. 

Did you know 95% of homebuyer's now begin their search on the
Internet? It is crucial to utilize social media when marketing your
home.

My online presence is a step above that of the average agent. I focus
specifically on social media marketing to ensure your home receives
the most attention possible.

No other agent is able to leverage homesofdistinction.com, which has
been featured in the NY Times, Wall Street Journal, Robb Report,
duPont Registry and more.

732.241.1090

njhomes11@gmail.com



As a long-time New Jersey resident, my local knowledge is refined. I
can provide insights on pricing, today's sought after design touches
which can help you price your home competitively. 

what I bring to the table

Market Expertise

By law, and my own ethics, I am responsible of protecting your
financial interest and I am known for my ability to negotiate for a
higher price than one would be able to do on their own. 

Negotiation Skills

Selling a house is a complicated process, full of legal
and financial obligations. I will make sure you do not
sign a bad deal.

Law & Contract
Knowledge

732.241.1090

njhomes11@gmail.com



negotiation

The negotiation process should be an enjoyable experience for all parties
involved. I utilize the right timing and my ability to remain calm and
respectful. I go through this process often, so my experience helps everyone in
the transaction. It is important to win the trust of your buyer.

Remain honest and straightforward.

Disclose all information related to your home. Please refrain from attempting
to hide aspects that may risk the deal, as well as both mine and your
reputation.

Make sure you take the time to make each negotiation decision carefully. Re-
visiting an issue that was previously discussed and agreed to will most likely
result in an agitated buyer and compromised credibility. This will weaken
your position in the negotiation.

Overall, I am here to advocate in your best interest and create a stress-free and
seamless situation. 

732.241.1090

njhomes11@gmail.com



An appraisal directly affects the amount of mortgage loan your buyer
can get because your lender gives them a home loan based on the
appraisal’s estimate of the fair market value of your home. It keeps the
lender from lending them too much money, and keeps them from
borrowing more than you need for a particular home. 

What happens if the appraisal comes in below the purchase price of
the home you want to sell? 

Though it might be an unexpected scenario, it can happen, and it’s
best to be prepared. A low appraisal doesn’t mean that a lender won’t
lend money to your buyer. It means that their lender will give them a
loan based on the loan-to-value (LTV) ratio agreed to in the proposed
contract. The LTV compares the size of the loan they are getting with
the value of your home. Your buyer might need to bring more money
to the table to make up the difference.

closing

Home Inspection
A home inspector will look at a house’s HVAC system, interior
plumbing and electrical systems, roof, attic, floors, windows and doors,
foundation, basement and structural components. They provide a
written report with results.

A home inspection generally takes two to four hours, but may take
more time depending on the size of the house.

Appraisal

732.241.1090
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closing

Final Walk-Through
One of the last steps before you sign your closing papers should be to
look over the property one last time. You want to make sure that no
damage has occurred since your last home inspection. You should also
verify that the seller has completed the required fixes and no new
problems came up. Finally, I will check over your contracts to see that
nothing included in the purchase agreement was rchanged.

Selling Costs

Mortgage payoff- you may have to pay a prepayment penalty for
paying off your loan ahead of schedule
Current or past due unpaid property taxes
Any pending utility bills
Title Insurance
Real Estate Commission
Home Warranty
Transfer tax- applies when transferring the title of a piece of real
estate from one person to antoher. They vary state to state.
Capital gains tax- many homeowners are eligible to exclude up to
$250k of profit ($500k for married couples)  of their main home
from tax, as long as they haven't used the tax break on another
home sale within the past two years. The tax break applies if it was
your primary home for at least two of the previous five years.

Sellers normally pay for the following:

732.241.1090

njhomes11@gmail.com



THINGS TO KEEP IN MIND
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THINGS TO KEEP IN MIND

Sometimes the real work begins after we’re “Under Contract”. There
are inspections to negotiate, lenders to keep an eye on, appraisers to
be prepared for. Stringent monitoring of dates and deadlines is
Important, as is a careful review of title work.

I order the title commitment and ensure that it is distributed to all
parties. If there are any problems found in the commitment, I will work
with you and the buyer’s agent to resolve them. I ensure that all
disclosures are made properly, in a timely manner, and that all
documents have signatures. I review the closing figures carefully so
that you get every penny that’s coming to you.

I call the buyer’s lender and the buyer’s agent every week to ensure
that the loan is progressing smoothly, and will notify you immediately
if it appears the contract is in danger. In this case, I will aggressively
renew full marketing.

Sometimes the most painful part of selling a home is the inspection. If
issues arise in the Inspection that need attention, I will help negotiate
the best settlement for you, and assist you in making the repairs that
you agree to.

In our fluctuating market, appraisals can be problematic. It is not
unusual to see a wide range of comparable sales for apparently similar
homes, and an unprepared agent can cost their client money if they
can’t justify the sales price of the listing. I am fully prepared for every
appraisal, and may have already previewed any comparable sales the
appraiser might use.

Selling your home will have its frustrating moments. How frustrating it
is depends a lot on your real estate agent. I promise to do my best to
reduce stress before, during and after the sale.

732.241.1090

njhomes11@gmail.com



PREPARE FOR HOME

INSPECTION

EXTERIOR

GARAGE DOOR

AIR CONDITIONER

ROOF

WINDOWS & SCREENS

PEELING & PAINT

SIDING & TRIM

WINDOWS & SCREENS

PEELING & PAINT

SIDING & TRIM

DECKS & FENCES

DRAINAGE

GUTTERS

INTERIOR

CEILING FANS

LIGHTBULBS & SWITCHES

ELECTRICAL

PLUMBING

SHOWERS/TUBS

TOILETS

SAFETY DETECTORS

STAIRS

APPLIANCES

WATER HEATER

LARRY VECCHIO
REALTOR®

732.241.1090

njhomes11@gmail.com



Client TESTIMONIALS

"Zillow User"
TOMS RIVER, NJ

Larry was my realtor for the purchase of my home in June 2020. Conditions were
crazy due to the pandemic but Larry was a true professional helping me through
each step of the process. He gave me great advice throughout and ensured that
everything went smoothly. Now I am in my dream home and I know he is a big
part of making that happen. I highly recommend him for your real estate needs.

Sherry Barr Shokrieh
MILLBURN, NJ

Larry Vecchio (VRI Homes) listed my home that recently sold. I am ever
appreciative for his assistance, patience and professionalism. Larry and his staff
were instrumental in getting the job done! I highly recommend VRI Homes for
any real estate transaction you may need whether a buyer or seller. Thanks
again!

732.241.1090

njhomes11@gmail.com

Kate Orlando
NEWARK, NEW JERSEY

Lawrence helped us to buy our new home which we loved a lot. He's very
knowledgable and experienced - so the deal went so smoothly and we got our
desired home to live. We are very thankful to him for his kind help and fast
turnaround.



Client TESTIMONIALS

"Zillow User"
MIDDLETOWN, NJ

Larry;s expertise, experience and knowledge in the real estate market is second to
none! He is the person to go to if you are ever interested in listing or purchasing
real estate; whether it be a single family home, commercial property or a rental. I
would highly recommend Larry without a second thought.!

"Zillow User"
MATAWAN, NJ

After purchasing and selling 8 homes in my lifetime, Larry is the best realtor I
have ever worked with! He is very responsive and incredibly knowledgeable.
With his expertise we were able to close on the sale of our house and purchase
our dream home. Everything went very smoothly through the entire process. If
you want a realtor who is actually helpful and knowledgeable I would
recommend you call Larry.

732.241.1090
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